
T H A U T

ARE YOU GIVING YOUR
MARKETING ENOUGH THAUT?

Intent: Growth Through Marketing

Take
Customer POV?(1)

Lose Market Rapport
Through  “All About Us”

Understand high
level market thinking?(2)

Mismatch = Roadblock

Creative Leadership
as a Service

Could get Disrupted
instead of being the disruptor

Generate
Persuasion Patterns

Unable to Move Minds
to New Place

Well Orchestrated
Execution

Fall Short of Critical
Mass of Market Influence

Market Leadership
through Thaut Leadership

Are you not 
chunking information

to what they can absorb?

avoid mis-matching their 
values so you resonate 
with what’s important.

... or not building rapport
by acknowledging

their current beliefs?

don’t miss aligning with 
their sense of identity.

(1) Take customer point of view = answer their ques�ons - even the
implied ones -  and empower and educate them to make be�er decisions 
in their own best interest.

(2) High Level Market thinking includes 
prospects' Skillset, Values, Beliefs, Iden�ty, 
and Core Purpose.Yes
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